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Confidence continues to
edge upwards
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“The future of the maritime industry
will certainly be interesting, but will
it also be enjoyable?”

Survey analysis
The likelihood of respondents making a

As was the case in the May 2017 survey,

major investment or significant

50% of respondents expected finance costs

development over the next 12 months was

to increase over the coming year. Owners’

unchanged from the previous survey at 5.4

expectations were unchanged at 48%, but

out of a maximum possible score of 10.0.

both managers and charterers (where the

This represents the highest level achieved

figures were up from 57% to 62% and

since August 2014, and this despite a slight

from 57% to 67%, respectively) were

fall this time (from 5.9 to 5.8) in the

anticipating dearer finance. Brokers were

Demand trends continued to be the factor
expected to influence performance most
significantly over the next 12 months,
followed by competition and tonnage
supply, the latter displacing finance costs
in third place.

expectations of owners, and a much larger

alone among the main categories of

one (from 6.3 to 4.0) by charterers. The

respondent in recording a fall (from 63% to

expectations of respondents in Asia were

42%) in the numbers expecting finance

up, from 5.1 to 5.9, but down in Europe,

costs to go down.

Respondents by type

Respondents by location

17%

36%

13%
3%
21%

10%

Owner
Broker
Manager
Charterer/operator
Professional adviser
Other

from 5.4 to 5.2.

10%
1%

6% 3%

61%

19%
Africa
Asia
Europe
Latin America
North America
Rest of the world

“Confidence is impaired by the
inexperience of investment
houses resulting in over-liquidity
in the market, which feels that
it has to spend just for the sake
of it – a ‘greed-eats-brain’
mentality.”
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Freight markets

Net sentiment*

+31
Tanker

+49
Dry bulk

+23

Container ship
*‘Net’ figures are the balance of ‘higher’ and ‘lower’ responses. Positive ‘net’
figures imply more ‘higher’ responses than ‘lower’ and negative figures imply
the opposite.

The number of respondents expecting higher rates over the next
12 months in the tanker market was up on the previous survey,
from 32% to 45%, while there was a 2% fall, to 14%, in those
anticipating lower tanker rates. Meanwhile, while there was a
two percentage-point fall, to 56%, in the numbers anticipating
higher rates in the dry bulk sector, this was still the second-highest
figure in three-and-a-half years. In the container ship sector, the
numbers expecting higher rates dropped by six percentage points to
40%, while there was a five percentage-point increase to 17%, in
those anticipating lower container ship rates.
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Conclusion
Another three months, and another rise in confidence in the

To some extent, success in the shipping industry is a question of

shipping industry, albeit a small one. The Moore Stephens survey

being in the right place at the right time. But there is a lot of

shows that confidence has been increasing steadily over the past
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main tonnage categories is positive, having almost doubled in the
tanker sector over the past quarter.
This welcome boost in confidence comes at a difficult time for the
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